BUSX 460 LEARNING PLAN RESULTS ASSESSMENT

                                                                                                  DATE     11/17/2008                          
NAME    Ashley Keller                                                 
SECT.           105  
Attach to this form a copy of your signed "Professional Experience Work-Learning Agreement Plan"

	Learning Objectives

(Brief Description)
	Results Assessment

(Briefly describe how well you reached your objectives)

	1. How to call potential clients & land a sale.
2. Learn how to use Microsoft Front Page better.
3. Orally communicate my creative ideas more effectively to people.
4. Effectively develop graphical, informative ads for company’s products.
5. Learn all the different products and services offered by the company in great detail.

	1.  I believe the time I had to spend on cold-calling potential customer, I did improve each time because I was able to land more and more sales.  Unfortunately my time doing this was cut short due to my extended time working on the computer.
2.  I completely redesigned the web site for this company using Microsoft Front Page and in doing so learned more about the program that I had already knew and figured out how to do some new stuff and learned where to look if I have a question about something.
3.  I believe I have very successfully reached this goal.  I am more confident now when sharing my ideas.  I have learned to talk at a good pace and articulate my thoughts in whole to get my points across.
4.  This goal is one of the ones I have worked on the most.  I have created many advertisements for products in the company’s cosmetic line and these advertisements, sent in emails, have led sales to begin to increase.
5.  I have learned all the products and services that the company has to offer.  For the most part when a customer calls I never have to look up prices in our brochure because I know everything by heart.



